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Tax credit expands home buyer economic opportunities
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Sign up today
and save!

See page 20 for details.

Visit Speedway’s Party
at the NAHB Builders
Show  in Las Vegas!

Speedway - Sponsor of
IBA’s Lead Renovator
Training Courses!

Certified Lead Renovator
Training Classes

Classes around the state

 December 2 in Elkhart - SOLD OUT
 December 8 in Fort Wayne
 December 15 in Valparaiso
 December 16 in Crown Point
 January 12, 2010 in Seymour
 January 13, 2010 in Indianapolis

Schedule
8:00 am - 5:00 pm

Instructor
Stephen Robinson,

GMB, GMR, CGB, CGR, CAPS, CGP

Class Fee
$225 for IBA members

$250 for non-members

See page  6 for complete details and
registration form

Class sizes are limited so REGISTER today.

he National Association of Home
Builders (NAHB) is spreading the
word to consumers about an impor-

tant new law that extends and expands an at-
tractive tax incentive for potential home buy-
ers. The Worker, Homeownership, and Busi-
ness Assistance Act of 2009, signed into law
by President Obama on Nov. 6, extends the
deadline for the first-time home buyer tax
credit and gives a larger group of home buy-
ers the chance to take advantage of this gov-
ernment program.
      “The tax credit has already proven to be
an effective means of boosting economic ac-
tivity,” said NAHB Chairman Joe Robson, a
home builder from Tulsa, Okla. “We hope that
the government’s action to enhance it will have

the intended additional stimulative effect that
will help get housing and the economy back
on solid ground.”
      The new law extends the $8,000 first-time
home buyer credit through April 30, 2010,
giving buyers who have signed a sales con-
tract by that deadline until June 30 to close
their deal. A new credit of up to $6,500 was
created for repeat home buyers who buy a prin-
cipal residence if they have been residing in
the home they currently own (or previously
owned) for five consecutive years out of the
eight years preceding the purchase of the new
home.
      “It’s not just a first-time buyer tax credit
anymore,” Robson said. “Move-up buyers,
move-down buyers, and others who have pre-

viously owned a home can now qualify as well.
In fact, close to 70 percent of all potential home
buyers should now qualify for some form of
the credit.”
      Income limits for eligible buyers have also
been increased to allow more consumers to
qualify, particularly those in markets with a
higher cost of living. Now single taxpayers
with incomes up to $125,000 and married
couples earning up to $225,000 may be eli-
gible. Partial credits are available to home
buyers who earn up to $20,000 more than the
limits.
      A leading source of consumer information
on the tax credit is NAHB’s Web site at
www.federalhousingtaxcredit.com, which saw
a huge increase in visits in the days after the
new law was signed. It provides basic infor-
mation about the first-time and repeat buyer
credits, detailed question and answer sections,

Tax Credit (see page 21)



By Dennis Spidel,
GMB, CGB, CGR, CGP

Spidel Custom Homes and
The Lakeshore Design Center,

Angola
President,

Indiana Builders Association

President’s
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Too often, the location of  the sewer system dictates the position of  the house — 

resulting in an “orphan” or wasted lot. With E/One Sewer Systems you can sewer 

virtually anywhere, siting each home to take advantage of  views and terrain.

And, E/One systems are totally reliable — no preventive maintenance, all but invisible:

need it

Find out more about how you can save on sewering costs — call Fluid & Thermal 
Systems 

SEWER SYSTEMS

E/One Sewer Systems 

at www.eone.com

6939 Brookville Rd.

Indianapolis, Indiana 46239

Tel 317.308.6300     Fax 317.308.6310

One House, 
One Lot, One Sale

nce again I find myself collecting my
thoughts and searching for the right
words for this message.  I recently had

dinner with some close real-estate friends and
told them I felt like a squirrel gathering nuts
for a long cold winter season.  In past years
we have gathered our nuts with heavy equip-
ment, sometimes spilling our load and wast-
ing nuts.  Now we are gathering our nuts one
at a time carefully carrying them back to our
nests. All the time wanting to stop and eat some
nuts, but at the same time knowing that we
had better save them for another day.  Just a
year ago past president David Compton’s No-
vember message referred to the “Perfect Storm
and that we are all in it together”.  Faced with
three options, sit back and see what happens,
throw in the towel and watch life’s work go
down the drain, or option three: “Batten down
the hatches, make the tough decisions and find
ways to diversify and survive in a down mar-
ket. Then, when the market does rebound, you
will be ready to take advantage of fewer com-
petitors.”  I choose option three!
   The Indiana Builders Association made
tough decisions, cutting over $250,000 from
our 2009 budget and found ways to survive
and thrive in this down economy.  Indiana
Builders Association’s Home Energy Conser-
vation Program is in full steam now and is
currently addressing Hoosier household en-
ergy needs. Once again this Association is in
the forefront of the entire process and I am
told our HEC Program and Procedures Manual
is being used as a model for the weatheriza-
tion process throughout the state. All of the
members and staff participating in the program
have exceeded my expectations as I knew they
would.  Our team is making IBA history, serv-
ing needy Hoosier households and at the same
time putting Hoosier builders, remodelers and
suppliers back to work.
   I believe now is the time to Circle our Wag-
ons. This is a term that was phrased in the early
times when Soldiers and settlers would circle
the wagons as a defensive position to protect

It is time to Circle our Wagons

each other from overwhelming odds and sheer
defeat. Our industry is under attack from all
sides.
   We, now more than ever before, need to
stand together as the largest group of building
related businesses in this state. Each one of us
must ask ourselves, what can I do to help.
   Many times, if not always, when we are try-
ing to justify our membership to ourselves or
a prospective member we tout the benefits we
all receive from our membership in this Build-
ers Association. I am encouraging a different

approach when talking with a new prospect
or even a past member. Stress what they bring
to the table, and what they can mean to the
success of our mission of delivering afford-
able housing throughout the state of Indiana.
We need to convince them that it is what they
bring to the fight that matters.  That they can
make a difference and that their investment
has real value.  I believe value is in what you
can give, rather than what you get, from your
membership. Maybe it is from my involvement
and seeing the many members that give tire-
lessly over and over again for the success of
IBA’s mission.
   Residential fire sprinklers, asbestos, lead, ex-
cessive environmental laws, energy codes, and
taxes all are an attack on housing. All at a time
when our property values are declining and
our businesses are being pressured to the point
of no return. Everyone has something they are
good at and have something to offer. You just
need to find that something and get involved.
   Thanks for giving and Happy Thanksgiving!




