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Tax credit expands home buyer economic opportunities

T he National Association of Home
Builders (NAHB) is spreading the
word to consumers about an impor-
tant new law that extends and expands an at-
tractive tax incentive for potential home buy-
ers. The Worker, Homeownership, and Busi-
ness Assistance Act of 2009, signed into law
by President Obama on Nov. 6, extends the
deadline for the first-time home buyer tax
credit and gives a larger group of home buy-
ers the chance to take advantage of this gov-
ernment program.

“The tax credit has already proven to be
an effective means of boosting economic ac-
tivity,” said NAHB Chairman Joe Robson, a
home builder from Tulsa, Okla. “We hope that
the government’s action to enhance it will have

the intended additional stimulative effect that
will help get housing and the economy back
on solid ground.”

The new law extends the $8,000 first-time
home buyer credit through April 30, 2010,
giving buyers who have signed a sales con-
tract by that deadline until June 30 to close
their deal. A new credit of up to $6,500 was
created for repeat home buyers who buy a prin-
cipal residence if they have been residing in
the home they currently own (or previously
owned) for five consecutive years out of the
eight years preceding the purchase of the new
home.

“It’s not just a first-time buyer tax credit
anymore,” Robson said. “Move-up buyers,
move-down buyers, and others who have pre-

Classes around the state

O December 2 in Elkhart - SOLD OUT

O December 8 in Fort Wayne

O December 15 in Valparaiso

O December 16 in Crown Point

O January 12, 2010 in Seymour

O January 13, 2010 in Indianapolis

Class sizes are limited so REGISTER today.

novator

Schedule
8:00 am - 5:00 pm

Instructor
Stephen Robinson,
GMB, GMR, CGB, CGR, CAPS, CGP

Class Fee
$225 for IBA members
$250 for non-members

See page 6 for complete details and
registration form
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viously owned a home can now qualify as well.
In fact, close to 70 percent of all potential home
buyers should now qualify for some form of
the credit.”

Income limits for eligible buyers have also
been increased to allow more consumers to
qualify, particularly those in markets with a
higher cost of living. Now single taxpayers
with incomes up to $125,000 and married
couples earning up to $225,000 may be eli-
gible. Partial credits are available to home
buyers who earn up to $20,000 more than the
limits.

A leading source of consumer information
on the tax credit is NAHB’s Web site at
www.federalhousingtaxcredit.com, which saw
a huge increase in visits in the days after the
new law was signed. It provides basic infor-
mation about the first-time and repeat buyer
credits, detailed question and answer sections,
Tax Credit (see page 21)
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It is time to Circle our Wagons

nce again | find myself collecting my
O thoughts and searching for the right

words for this message. | recently had
dinner with some close real-estate friends and
told them 1 felt like a squirrel gathering nuts
for a long cold winter season. In past years
we have gathered our nuts with heavy equip-
ment, sometimes spilling our load and wast-
ing nuts. Now we are gathering our nuts one
at a time carefully carrying them back to our
nests. All the time wanting to stop and eat some
nuts, but at the same time knowing that we
had better save them for another day. Just a
year ago past president David Compton’s No-
vember message referred to the “Perfect Storm
and that we are all in it together”. Faced with
three options, sit back and see what happens,
throw in the towel and watch life’s work go
down the drain, or option three: “Batten down
the hatches, make the tough decisions and find
ways to diversify and survive in a down mar-
ket. Then, when the market does rebound, you
will be ready to take advantage of fewer com-
petitors.” | choose option three!

The Indiana Builders Association made
tough decisions, cutting over $250,000 from
our 2009 budget and found ways to survive
and thrive in this down economy. Indiana
Builders Association’s Home Energy Conser-
vation Program is in full steam now and is
currently addressing Hoosier household en-
ergy needs. Once again this Association is in
the forefront of the entire process and | am
told our HEC Program and Procedures Manual
is being used as a model for the weatheriza-
tion process throughout the state. All of the
members and staff participating in the program
have exceeded my expectations as | knew they
would. Our team is making IBA history, serv-
ing needy Hoosier households and at the same
time putting Hoosier builders, remodelers and
suppliers back to work.

I believe now is the time to Circle our Wag-
ons. This is a term that was phrased in the early
times when Soldiers and settlers would circle
the wagons as a defensive position to protect

Life Home Car Business
The'"No Problem' People®

INSURANCE & FINANCIAL SERVICES, INC.
KEVIN SIBERY

302 N. Jackson Street, Auburn, Indiana

PHONE: 260-925-1434 / 888-925-1434
FAX: 260-925-6494

Email: kns.ifs@gmail.com

President’s
Message

By Dennis Spidel,
GMB, CGB, CGR, CGP
Spidel Custom Homes and
The Lakeshore Design Center,
Angola
President,

Indiana Builders Association

each other from overwhelming odds and sheer
defeat. Our industry is under attack from all
sides.

We, now more than ever before, need to
stand together as the largest group of building
related businesses in this state. Each one of us
must ask ourselves, what can | do to help.

Many times, if not always, when we are try-
ing to justify our membership to ourselves or
a prospective member we tout the benefits we
all receive from our membership in this Build-
ers Association. | am encouraging a different

approach when talking with a new prospect
or even a past member. Stress what they bring
to the table, and what they can mean to the
success of our mission of delivering afford-
able housing throughout the state of Indiana.
We need to convince them that it is what they
bring to the fight that matters. That they can
make a difference and that their investment
has real value. | believe value is in what you
can give, rather than what you get, from your
membership. Maybe it is from my involvement
and seeing the many members that give tire-
lessly over and over again for the success of
IBA’s mission.

Residential fire sprinklers, asbestos, lead, ex-
cessive environmental laws, energy codes, and
taxes all are an attack on housing. All at a time
when our property values are declining and
our businesses are being pressured to the point
of no return. Everyone has something they are
good at and have something to offer. You just
need to find that something and get involved.

Thanks for giving and Happy Thanksgiving!

One House,

Too often, the location of the sewer system dictates the position of the house —
resulting in an “orphan” or wasted lot. With E/One Sewer Systems you can sewer

virtually anywhere, siting each home to take advantage of views and terrain.

And, E/One systems are totally reliable — no preventive maintenance, all but invisible:

* Lower your front-end development cost by installing the system only as you

need it
* Proven — more than half a million end users daily
* Non-invasive — preserve landscape; unobtrusive

e Safe — protect quality of life

Find out more about how you can save on sewering costs — call Fluid & Thermal

Systems and find out how you can enhance your developments.

& THERMAL
SYSTEMS
6939 Brookville Rd.
Indianapolis, Indiana 46239
Tel 317.308.6300  Fax 317.308.6310
biordan@fluidandthermalsystems.com

SEWER SYSTEMS

Learn more about
E/One Sewer Systems
at www.eone.com
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Federal issues being addressed by NAHB

AHB is addressing several issues at
the federal level - the AD&C Credit

N Crunch, Chinese Drywall, and Af-

fordable Housing Preservation Bill.

National Report
By Tom Mullen,
MIRM

NAHB Area 9 Vice
President,
Indiana Builders
Association

AD&C Credit Crunch
Housing Finance Committee and Federal Gov-
ernment Affairs Committee

More info: www.nahb.org/adcactions;
Chellie Hamecs (800-368-5242, x8425).

The severe credit crunch for acquisition,
development and construction loans continues
to be a major impediment to a housing recov-
ery. Improving AD&C credit conditions is one
of NAHB’s priority issues in the Revive Hous-
ing, Restore America campaign launched this
August. The goal is to remove current regula-
tory impediments that are blocking extension
of AD&C loans for viable residential projects
and causing unnecessary foreclosures on per-
forming AD&C loans. Specifically, NAHB
members are calling on Congress to urge fed-
eral bank regulators to (1) relieve excessive
bank examiner pressure that has cut off credit
for new AD&C loans and hurt financial insti-

tutions’ ability to work out outstanding AD&C
loans; and (2) require banks that have received
TARP funds to account for how these funds
are being used in financing or working out
loans on AD&C projects.

NAHB is expanding efforts to work with
other organizations in the real estate and fi-
nancial services industries to seek credit
crunch solutions. We participated in a meet-
ing of the Commercial Real Estate Working
Group, hosted by the Financial Services
Roundtable. At the meeting, the Federal
Reserve’s acting director of supervision and
regulation indicated that bank regulators are
developing additional guidance for examin-
ers on dealing with commercial real estate
(CRE) loans in bank portfolios. This guidance
will likely address CRE loan workouts for in-
come-producing properties, but will not en-
courage workouts on residential AD&C loans
and will not sanction loan “forbearance.”

Regulators are also considering increasing
reserve requirements for collateral-dependent
loans (such as residential AD&C) in the fu-
ture. NAHB hopes to meet with Fed officials
to express concerns about current examina-
tion practices, future CRE guidance and pro-
spective increases in bank reserve require-
ments for AD&C loans.

A central component of our AD&C strat-
egy calls for developing compelling case
studies to clearly portray the issue for
policymakers whose actions can help re-
solve the situation. NAHB members can
share their experiences with AD&C financ-

Federal issues (see page 10)

Register now for the
2010 NAHB Builders
Show

egistration for the 2010 International

R Builders Show and Nextbuild ® to

be held in Las Vegas, NV on Janu-

ary 19-22 is available at

www.BuildersShow.com. The Indiana Build-

ers Association room blocks have been as-

signed to two hotels, Paris and Caesars Pal-
ace.

Registration for a Member Full Registra-
tion Package, allow-
ing attendees to go to
any of the 175+ edu-
cation seminars, and
includes access to the |
exhibit floor all four |
days, will be $295 IF
registered by January
18, 2010. After Janu-
ary 18, the on-site fee
will be $425.

New this year — a member 4-day exhibits
registration will be free if registered by De-
cember 11, 2009. From December 12 to Janu-
ary 18, the exhibit floor pass will be $75 and
after January 18, the onsite price will be $125.

Members who have not registered for the
show as an NAHB member in the past are eli-
gible for the first time attendee rate of $100.

For more information about the Show, visit
www.BuildersShow.com.

TRANUM Insulation Inc.
RESIDENTIAL | COMMERCIAL | INDUSTRIAL

v" Weatherization of Home
v" Blown-in Attic Insulation
v’ Side-Wall Insulation
v Spray-on Insulation

v Insulation Removal

©NUWOOL"

PREMIUM CELLULOSE INSULATION
GREEN Since 1949

87/7-942-2394 | 317-388-1120
www.tranuminsulation.com
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WITH WINDOWS THIS INNOVATIVE,

THE DIFFERENCE IS CLEAR.

Introducing the Ultimate Casement  Ultimate Replacement Casement
Collection the most revolutionary
casement windows on the market
today and featuring innovations
inspired by your feedback.

COUNTLESS DESIGN OPTIONS.
+ 9 casing profiles.
* 19 clad colors.

* 5 simulated divided lite size choices.

 Tall bottom rail option. I

.31
LARGE SIZES
ULTIMATE PERFORMANCE. Ultimate Casement
* Meet commercial DP50. Round Tops

+ Sizes up to 40"x92".

* The most durable hardware

in the industry.
|
|

EASE OF INSTALLATION. | || Ultimate Push Out
* Removable jamb covers. ] Awnings

* Pre-drilled jamb holes.

ANY APPLICATION.

* 4 91" tull frame for a recessed
traditional look.

+ 2 3/1" narrow jamb for a

more contemporary style.

REVOLU“ONARY WASH MODE.
* Sash rotates 140°, so exterior

faces in for cleaning.

T b A
Visit us today to discover all the N‘\ Ultirb.'ateclasement
things you never knew a window - @ EXTERIOR FACES
IN FOR CLEANING
could do.

©2009 Marvin Windows and Doors. All rights reserved. ®Registered trademark of Marvin Windows and Doors.

MARVIN{ %

Windows and Doors

Built around you:

www.marvin.com

Brands, Inc.
1425 California St.
Columbus

812-379-9566

brandslumber.com

Bushey’s Window & Door
1701 Fairfield Ave.

Ft. Wayne
260-456-1247
busheys.net

Carter Lee Lumber
1717 W Washington St.
Indianapolis

317-639-5431Ext. 271

carterlee.com

Garage Doors of Indianapolis
5041 W 96th St.
Indianapolis

317-217-1995

doorstoday.com

Krempp Lumber Co.
216 S Main St.
Jasper

812-482-1961

Morgan - Wightman Supply Co.
3250 N Post Rd. Suite 225
Indianapolis

317-895-9595

morgan-wightman.com

Quality Window & Door, Inc.
27888 CR.32 W

Elkhart

1-888-674-0867

gwd-online.com

Roberts Glass & Service, Inc.
7707 Records St.

(Just off of Pendleton Pike & |-465)
317-542-0693

robertsglass.com

Werntz Supply
1002 Kerr St.
South Bend
574-232-4881
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Looking ahead to 2012 — A summary of the ICC Code development hearings

T he International Code Council (ICC)
held the 2009/2010 Code Develop-
ment Hearings and Annual Confer-

ence, October 24 through November 11, 2009

in Baltimore, Maryland. The code develop-

ment hearings were the first round of the three-
year code cycle to produce the 2012 ICC fam-
ily of codes, which will likely be available for
adoption in mid 2011. ICC currently publishes

12 individual inter-connected codes which

consist of the International Building Code

(IBC), International Energy Conservation

Code (IECC), International Existing Building

Code (IEBC), International Fire Code (IFC),
International Fuel Gas Code (IFGC), Interna-

tional Mechanical Code (IMC), International

Plumbing Code (IPC), International Private

Sewage Disposal Code (IPSDC), International

Property Maintenance Code (IPMC), Interna-

tional Residential Code (IRC), International

Wildland-Urban Interface Code (IWUIC), and

the International Zoning Code (1ZC). Indi-

ana has adopted the 2006 IBC, IFC, IMC,

IFGC, and the 2003 IRC.

Proposed code changes are submitted by
manufacturers, building officials, engineers,
special interest groups, federal agencies and
code consultants. NAHB proposes several
code changes on behalf of the membership at
each ICC code cycle. In late August, mem-
bers of the NAHB Construction, Codes and
Standards Committee’s Provisions Oversight
Groups (POGSs) met in Washington for three
days to develop NAHB’s position supporting
or opposing about 1,100 of the more than
2,400 code change proposals submitted this
cycle and to decide how to respond to those
proposals with the greatest potential to affect
home builders and home buyers, especially
those that will increase the cost of new homes.

At the hearings, each ICC code has a com-
mittee to review the proposed code amend-
ments pertaining to that code. This process can
take as little as one minute or can be drawn
out for over an hour. 1 was one of the 12 mem-
bers of the ICC International Residential Code,
Building & Energy (IRC B&E) committee this
year. This committee has the largest number
of code proposals of any of the committees
by a large margin. The IRC B&E committee
began hearing testimony on Monday, Octo-
ber 26 at 2 pm and completed testimony at
11:15 pm on Friday, October 30. After hear-
ing over 61 hours of testimony, one of the com-
mittee members cheered “It’s over!”

Some of this year’s proposed amendments
were as simple as the definition of a story
above grade and others were not so easy to
define such as how and where to put a label

on the house that describes the building mate-
rials used in the construction of the home. The
labeling proposals were all disapproved be-
cause a consensus could not be reached on
where the label should be placed. All propos-
als on floor protection were disapproved as
well. There were many seismic amendments
proposed, some passed, some failed. Draw-
ing the most fire, were proposed code changes
to rescind the controversial September, 2008
decision to mandate fire sprinkler systems in
all one- and two-family homes through the
IRC. On average there were 300 to 400 people
in the hearing room until the committee dis-

CHOOSE

Codes Corner

By: Mike Christoffersen

ICC International Residential Code,
Building & Energy Committee member.

cussed proposals relative to sprinklers when
the attendance jumped to 2,000 people. Ironi-
cally, the Baltimore Fire Department had
the room emptied because the number of oc-
cupants in the room, mostly firefighters, ex-

ICC Code (see page 21)
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n today's economy, wise choices are more Important than ever. That's why offering WaterFurnace geothermal heating and cooling
systems IS a smart cholce. A WaterFurnace gootharmal system usas the clean, renewable energy |ust Balow our feet 1o provide
homeowners savings up Lo 70% on ubility bils, In fact, WaterFurnace geothermal syslems can be the best and sasiest way Lo

transform an ordinary home Inta a truly green one

Consider tha banefits you could enjoy...
A compelitive edge over

+ Opportunity for added salas and profits

= [ncreased Lralhc through your showroom and madels

= Highly satsfied clients (think referrais)

+ Sales support by WaterFurnace factory representatives

= Special pricing for madal homs Installations

* Volume rebales

yther busders offering less afficient systems

Contact Phil Albertson--Vice President of Sales and Marketing

(317) 385-1064 » phil.2

o
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Visit us online at waterfurnace.com
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Beginning April 22, 2010, if your company engages in

remodeling and repair/maintenance, electrical work, .

plumbing, painting, carpentry, or window replace- Fines can be up to $32,500
ment that disturbs 6 square feet or more of paint per per day, per violation!
room inside, or 20 square feet or more on the exterior Can you afford not to
of a home, child care facility or school built before
1978 then you must have at least one worker from
your firm be a certified lead renovator.

comply?

The training will focus on new work practices and important information needed to comply
with the U.S. Environmental Protection Agency’s Lead-Based Paint, Renovation, Repair, and
Painting Program which goes into effect April 22, 2010.

Attend the full-day training class and receive a certification good for five years.

Class sizes are limited so REGISTER today.

Registration Information Schedule
8:00 am - 5:00 pm
includes a one-hour lunch

O December 2 in Elkhart on your own break

O December 8 in Fort Wayne Hosted by the Instructor

O December 15 in Valparaiso Indiana Builders Association Stephen Robinson,

. . GMB, GMR, CGB, CGR, CAPS, CGP
O December 16 in Crown Point

O January 12, 2010 in Seymour Class Fee

Gy $225 for IBA members
$250 for non-members

O Jan 13, 2010 in Indianapoli
January 13, 2010 dianapolis Sponsored by the

SuperFleet SuperAmerica Complete and return to

Indiana Builders Association
101 W. Ohio Street, Ste. 1111

Exact locations will be identified on registrants confirmation letters.

Elame Indianapolis, IN 46204
ompan
pany FAX (317) 917-0335
Address Heather@BuildIndiana.org
g;lty’ State, Zip X Questions?
one
. 1-800-377-6334
E-mail ext. 207
Payment Procedure Certain previous EPA approved training courses may qualify you to take only a 1/2
Total Amount Due § day course. You may research on the EPA web site. If'you qualify for the 1/2 day
Check Encl d refresher course, please contact IBA.
ecK rnclose
MC(C/Visa # Exp. Date Zip Signature

Written cancellations made at least 14 days before class will receive a refund less a 50% administrative fee. . ==&
Registrants who fail to attend the course without 14 days prior written notification are liable for the entire fee.
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There are 10 great reasons to be a member

hen the next person asks you to give
W them a reason why they should join

the builders association, tell them
you don’t have just a reason — you have 10
great reasons.

Where could you invest your money that
would give you the return on your investment
that can help you be better at what you do,
that can give you up-to-date information about
our industry, have a team of industry experts
at your disposal and offers you savings with a
member discount program?

Share these ten reasons why being a mem-
ber is a great value to you and them.

1. Three-in-One Membership
http://www.nahb.org/
local_association_search_form.aspx

When you join your local association, you
automatically become a full member at the
state and national levels. That’s three mem-
berships for the price of one. NAHB offers
plenty of resources to help each member make
the most of their investment and connect with
the benefits they value most.

2. Powerful Advocacy

NAHB has the grassroots strength of over
220,000 members to defeat excessive regula-
tions and defend affordable housing initiatives
on Capitol Hill, in your state, and in the com-
munities where you do business. That puts
money and time back in your pocket. Plus,
NAHB members are kept informed with
prompt regulatory and legislative alerts.

3. Critical News & Information
www.nahb.org

For over 60 years NAHB has been the
nation’s leading source for housing industry
information. NAHB members use a variety of
ways to stay connected to industry informa-
tion, including publications, e-newsletters,
exclusive Web site content, bulletins, special
reports, e-mail alerts, and financial data,
among others. Up-to-date information, when
you want it, how you want it!

4. Invaluable Networking Opportunities

As an alliance of 220,000-plus members
from all areas of the industry, NAHB is a one-
stop networking shop. From local networking
receptions and monthly membership meetings
to regional trade shows, national committees,
and special-interest Councils, NAHB provides
hundreds of ways for you to meet and build
relationships with fellow professionals, cus-
tomers, and suppliers.

Membership

Movement

Tom Slater
Timberland Lumber Co.
Membership
Co-Chairman
Indiana Builders
Association

5. Nationally Recognized Educational
Programs
http://www.nahb.org/page.aspx/category/
sectionID=119 and http://www.nahb.org/
page.aspx/landing/sectioniD=1

In our competitive marketplace, differentia-
tion is the key to success and NAHB’s nation-
ally recognized education programs offer just
that. The NAHB University of Housing offers
hundreds of educational programs in a vari-
ety of formats, including a number of desig-
nation programs to help NAHB members gain
and keep a competitive edge. No matter what
your specialty is, NAHB has the curriculum,
instructors, and prestige to boost your success.
Learn how to reduce costs, increase your profit
margins, and effectively deal with today’s
toughest issues through NAHB education.

6. Access to Expert Advisors

Wouldn’t it be great to have a team of in-
dustry experts at your disposal to address your
specific business questions for free? When you
become an NAHB member, you get instant
access to our distinguished economists, legal
research staff, financial experts, librarians, and
regulatory and technical specialists.

7. Exposure to the Latest Building Products
and Services
www.buildersshow.com

As an NAHB member, you attend NAHB’s
trade shows and expositions at a low member
price and get a first-hand look at all the latest
products and services. Each year, attendance
at the International Builders’ Show(tm) (IBS)
grows because the word is out that it is a busi-
ness building experience like no other. View
all upcoming events at http://www.nahb.org/
page.aspx/landing/sectionID=2.

8. Industry Publications
http://www.nahb.org/page.aspx/landing/
sectionlD=4
Knowledge is your best defense in this rap-
idly changing industry. NAHB keeps you up-
to-date with Nation’s Building News Online,
a comprehensive weekly news summary of the
Membership see page 8

MURPHY, MCCLARY, STOVER & BURNETT

ACCOUNTANTS & CONSULTANTS

* TAX AND ACCOUNTING PROFESSIONALS WITH
EXPERTISE IN CONSTRUCTION & REAL ESTATE
DEVELOPMENT

* QUICKBOOKS PROFESSIONAL ADVISORS ON STAFF

* CASH FLOW PROJECTIONS FOR CONTRACTORS

« JOB COST ANALYSIS

* FORECASTS & BUDGETS

WE KNOW WHAT REALLY COUNTS!

PH. 317.574.6699 * FAX. 317.574.6686 * WWW.MMSBCPAS.COM
TWO MERIDIAN PLAZA, 10401 N. MERIDIAN STREET, SUITE 280, INDIANAPOLIS, IN 46290
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MemberShip from page 7

housing industry. Builder and architect mem-
bers also receive a free subscription to Builder
Magazine. Associate members must contact
Hanley-Wood (1-888-269-8410) to subscribe
to Builer Magazine. Plus, members have ac-
cess to a variety of publications on specific
industry segments such as sales and market-
ing, remodeling, commercial building and
more.

McGraw-Hill Construction provides NAHB
Members complimentary access to the Sweets
Residential Marketplace, your online resource
for residential product information, industry
news, links and tools like Request for Quotes
(RFQ) and Request for Proposal (RFP) to en-
able you to work more efficiently and effec-
tively, at http://products.construction.com/por-
tal/server.pt?space=CommunityPage&paren
tid=0&cached=false&control=SetCo
mmunity&PagelD=0&Community
ID=204&parentname=Login.

9. Professional Recognition
http://www.nahb.org/
generic.aspx?genericContent|D=74647
Enhance your professional credibility and
visibility by belonging to one of the nation’s
most highly respected and widely known trade
associations. Not sure how to do that? Get in-
volved. Join a committee. Join a Council. At-

Indiana
Builder
News

Official publication of the
Indiana Builders Association, Inc.
101 W. Ohio St., Ste. 1111
Indianapolis, IN 46204
(800) 377-6334
(317) 917-1100 Local
(317) 917-0335 FAX
www.BuildIndiana.org
info@BuildIndiana.org
A monthly publication.

April, June, September, & November 2009

issues will only be published on-line at
www.BuildIndiana.org.

Advertising rates available upon request.
This publication will not knowingly accept any ad-
vertisement that is in violation of the law. Inclu-
sion of an advertisement and/or article does NOT
indicate approval or endorsement of the product,
service, or opinion by Indiana Builders Associa-
tion.

tend your membership meetings. Become a
Spike. Teach a class. Work on a community
service project. Become a Congressional Con-
tact. Do just one of these and you will see pro-
fessional recognition comes easy when you
get involved.

10. Member Discounts
http://www.nahb.org/
generic.aspx?section|D=147

Reduce your day-to-day business costs with
these member-only discounts. NAHB’s pur-
chasing power means big savings!

Your membership entitles you to discounts
on car rentals, office products, payroll services,
overnight delivery, and more. Participating,
nationally known companies include GM,
FedEx, Office Depot, Williams Scotsman, and
Hertz, to name a few.

View all member discounts at the link above.

Join over 220,000 industry professionals
who are dedicated to the housing industry.
Whether you’re a multifamily or custom
builder, a remodeler or a supplier, NAHB
membership provides the tools you need to
succeed.

For even more information on what you are
getting for your dues at the state level go to:
www.buildindiana.org.

Senior Officers

President Dennis Spidel, GMB, CGB, CGR
dennis@spidel.com

Vice President Andy Place, Sr., CGB, CGP
andy.place.sr@placebuilders.com

Treasurer Doug Miller, CGB, CAPS, CGP
doug@dImillerconstruction.com

Secretary Will Wright
wwright@willwrightbuildingcorp.com

Builder Area Vice Presidents

Areal Tim Chesna, CGP, tch13@aol.com
Area 2 Linda Rogers, linda@judaycreek.com
Area 3 Jim Klotz, jrklotz@mchsi.com

Area 4 Tina Bernacchi,
andreahomesinc@ffni.com

Heath VanNatter, CGP,
vannatterv@aol.com

Ryan Baker, GMB, CGB,
rbaker@rjbuilders.net

Ken Phillips, CGR, CAPS, CGP,
ken_phillips@premierremodeling-in.com
Dan Losekamp, CGB, CAPS,
dan@Kklcbuilders.com

Area 5
Area 6
Area 7

Area 8

Associate Builder Area Vice Presidents

Areal Hal Kemmerer, CGP,
halk@rosebrick.com

Area 2 Niki Phillippe, niki@elkhartsiding.com

Area 3 Mike Christoffersen, adifwi@verizon.net

Area4 Tim Eckert, TimE@weberconcrete.com

Area5 Chuck Zimmerman, check@Ilushin.com

Area 6 LaQuita Jennings ,
hoosier-door-935@comcast.net

Area 8 Joe Schmidt, jschmidt@sewardsales.com

IL‘ ght

Important Lead Hazard
- .Infarmation for Families,
. . Child Care Providers.
_and Schools

Get YOUR
Renovate Right
Brochure
TODAY!

www.buildindiana.org/
epaleadrule

IBA Board Parlimentarian
Tim Ochs, TimothyOchs@icemiller.com

Indiana’s National Leadership
NAHB State Representative Mike Bell, GMB, CGB,
CGR, CAPS, CGP
mikebell@bellconstruction.org
NAHB Area 9 VP Tom Mullen, MIRM, CMP, CGB,
CGP, tom.mullen@att.net
National Director Matt Sigler
CodeSmart@comcast.net
Associate National Director Tom Slater
TSlater@timberlandlbr.com
NAHB BUILD-PAC Trustees
Stephen Robinson, GMB, GMR, CGB, CGR,
CAPS, CGP, reconst@indy.net
Heath VanNatter, CGP, vannatterv@aol.com

Staff & Consultants

Rick Wajda, Chief Executive Officer
Chief Lobbyist - Rick@Buildindiana.org

Cindy Bussell, Chief Operating Officer
Publisher - Cindy@BuildIndiana.org

Carlie Hopper, Regulatory Affairs Director
Carlie@BuildIndiana.org

Gretchen White, Government Affairs Director
Gretchen@BuildIndiana.org

Heather Sturgeon, Information Coordinator
Heather@BuildIndiana.org

A. William Carson, Chair. Emeritus of Board
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You can make a difference

Written by Tom Slater, Timberland Lumber.

y ve been an Associate member for

more than 15 years and have had the

I honor of serving our members not

only at the state and local levels, but

also at the national level. These experiences

have taught me about the hundreds of re-
sources available.

In the past it was fairly easy to come up
with things to write about because times where
good in our industry and it was fun to pass on
to others what was going on in the associa-
tion. The biggest question asked at associa-
tion meetings was “how do we get builders to
attend our general membership meetings?”
Now that times are at there worst in the his-
tory of housing, the question we must ask at
our meetings is, “what can we do to keep our
builders in business?”

The answer is, get involved. Use the re-
sources at your fingertips and “Fix Housing
First.”

For sometime | have been involved with
BuilderLink, voter\Voice and Fix Housing First

Wayne Co. Builders

1940 Chevy Coupe

Appraised at

$25,000
» 350 Built by Street Bandits
with 700 R Transmission
» Mustang Il Front end
» Nova Rear end
» Vintage heating & cooling
> Billet dash
» Less than 600 miles since
restored!
1t place — Car
2" place - $1,000
Additional raffle — First 1,000 tickets
sold will be put into a drawing for
$500 prize.

The drawing will be held
January 18, 2010

To purchase raffle tickets — contact
Marie Elstro at 812-855-2241 or

www.wcbaonline.com
Raffle tickets are $25 each
ONLY 2.000 tickets being sold!!!
Get yours NOW!

Gaming License #118893

programs and the response | have received
from our representatives in Washington has
given me hope that they are looking at ways
to improve the housing market. Details about

EXIT 33

NBY

Associate
Avenue

fix housing first can be accessed at
wwww.fixhousingfirst.com. Stay abreast
about

state  housing issues at

www.BuildIndiana.org. Contact your legis-
lators through IBA’s voter\Voice (log on to
www.BuildIndiana.org and click on the
voterVoice link on the front page.) Go to
www.nahb.org and gain access to hundreds of
ideas and resources. Utilize BuilderLink at
www.nahb.org, type in Builder Link in the
search box or go to http://www.nahb.org/
form.aspx?sectionlD=655&formID=2850.

I have had people say to me, “how can |
make a difference I’m just one person?” The
answer is very simple, “one grain of sand
doesn’t make a beach!”

If all Associates get behind “Fix Housing
First” and other initiatives offered, we will be
heard and get results that will bring housing
back.

Join in and do your part to FIX HOUSING

FIRST. You can make a difference!

| want a lot for my new home.

Thankfully, | have Sears Commercial.

To learn more about how Sears Commercial’s exclusive
Appliance Select Plus program can help you sell or remodel
more homes and to tour one of our dedicated Selection
Centers, contact you local Account Manager.

Northwest North Central Ft. Wayne Indianapolis Southern
Indiana Indiana Chris Smith Guy Stricker Indiana
Gary Heber Mark Wagner  (260) 348-2016  (317) 490-6109  Mark Mitchell
(708) 275-1414  (574) 904-9985 (502) 387-5075

Sears appliancesced

Commercial

applia/jnzem/
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Federal ISSUGS (from page 3)

ing problems at www.nahb.org/adccasestudy.

Chinese Drywall
Building Product Issues and Federal Govern-
ment Affairs Committees

More info: www.nahb.org/chinesedrywall;
David Jaffe (800-368-5242, x8317) Jenna
Hamilton (x8407).

NAHB'’s Task Force on Chinese Drywall
had its first in-person meeting at which mem-
bers developed an action plan and established
priorities. To date, our interaction with the
federal government on this issue has focused
on the need for a reliable testing protocol, the
need for a viable remediation strategy, the is-
sue of insurance coverage, and the need to de-
termine the scope of the problem, including
any potential health impacts. Task force mem-
bers including Third Vice Chairman Barry
Rutenberg met with members of the Congres-
sional Contaminated Drywall Caucus. The
Consumer Product Safety Commission
(CPSC) is the lead federal government agency
onthisissue. Itisworking to develop answers
about the scope of the problem and the struc-
tural and health impacts of the product. NAHB
staff has met with CPSC staff to offer assis-
tance. NAHB has created a Chinese Drywall
site on nahb.org that provides links to infor-
mation on current legislation, government re-
sources, related research and NAHB resources
to help our members.

Affordable Housing Preservation Bill
FGAC, Housing Finance Comm. and NAHB
Multifamily
More information: Chellie Hamecs (800-
368-5242, x8425) Claudia Kedda (x8352).
House Financial Services Committee
Chairman Barney Frank (D-MA) is circulat-
ing a draft multifamily affordable housing
preservation bill. While this bill would pro-
vide some important and needed tools to fa-
cilitate the preservation of affordable rental
housing, it also contains four provisions that
would undermine the ability or desire of hous-
ing developers to participate in these transac-

HERE
$100

tions. NAHB, along with a coalition of in-
dustry groups, has expressed strong opposi-
tion to these provisions to Chairman Frank and
to HUD Secretary Donovan because they
would violate existing contracts between own-
ers and HUD by imposing a “right of first pur-
chase” in the event of a sale and giving ten-
ants unprecedented rights to sue owners.
NAHB, along with our industry partners, met
with Chairman Frank to discuss our opposi-
tion to these provisions. Chairman Frank

agreed to eliminate two of the four offending
provisions - the right of first purchase and a
prohibition on certain owners of Section 515
to participate in the preservation program un-
less they contribute significant equity - and
he agreed to work with us to revise the remain-
ing two issues in a manner acceptable to the
industry. NAHB staff will continue to work
with Chairman Frank and members of the
House Financial Services Committee as this
bill moves forward.

c
o)
=
.©
O
o
(9p)
)
<
(9p)
j -
(¢B)]
o
=
n
<
C.
o
o

o
(eb)
=
)
Y
o)
j-
o
(7p)
c
o
o
N
c
2
%)
@
O
[u—
(¥ -
O




